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			Our business purpose is to help our clients and customers create demand – to grow their business faster and beyond the level to which they would grow organically.Following the recent economic disruption, enterprises of all types and sizes have fundamentally changed their buying processes, and changed their patterns of decision-making. Companies have redefined the business, technical, personal, and political value they want from their investment of scarce budget dollars. They have changed their expectations of partners, suppliers, vendors, and, yes, of sales people and service providers. 
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										CONTACT US
			Phone: 408-497-2104 


Email: info@jackbkeenan.com


Jack B. Keenan, Inc.

376 Grinnell Court

Santa Clara, CA 95051



		
									

								

							

															

				

							

					

							
                									
							

								

				

	
		





		
		







































































